Figure 4.1 For Sale by Owner Form/Script

Name ___________________________________ Spouse ________________________

Property address ___________________ City _______________ State ______________

Zip ___________ Phone (______) _____-________ Work # (______) _____-__________

Spouse work # (______) _____-__________ E-mail address __________@__________

Fax # _________________

May we call you at work? Yes No Best time to call: AM ___ Afternoon ___ Evening __

How did you find out about us? ______________________________________________

Type of home: Brick Wood frame DW SW Year built? ________ # of BR ______ # of BA

Style of home? ________________ Tax value? __________ Sq. Ft. ________ Recent

improvements? _______________

Repairs needed? __________________________________ How much $? _________

Years owned? _____ Approx. value ________ How do you know? ________________

How acquired? ___________________________________________________________

1st mortgage bal.______ Rate ______ Paid to _____________ Payment ____________

How far behind? __________________

2nd mortgage bal.______ Rate ______ Paid to _____________ Payment ____________

How far behind? __________________

Are you in foreclosure? Yes No When is foreclosure date? ______ Other liens? ________

Name the house is in? _____________ Anyone else making decisions? _________ Who?

Why are you selling? ____________________ What will you do if you don’t sell? ______

How quickly do you want to sell? _____________ What else should I be asking? ________

Are there any other problems with the house? _________________________________

What will you do with the money? ___________________________ Do you have any
other property to sell? _____________

How long has it been for sale? __________________ Had any offers? ________________

How much? _____________

Why didn’t you take it? ________ Listed with realtor? _______ How much? _______

Vacant? ______________ How long? ________________ Rented? _______________

Rent amount? ________ Tenants current? ____________

Least amount you can take by Friday 1st ( __________________ Date _________

Least amount you can take by Friday 2nd ( __________________ Date _________

Least amount you can take by Friday 3rd ( __________________ Date _________
Least amount you can take by Friday 4th ( __________________ Date _________

Least amount you can take by Friday 5th ( __________________ Date _________

_______________________________________________________________________

After the questions: Let me tell you a little about what we do. We buy____houses a month. We pay cash and can close in about one week. The advantage of selling your home to us (me or any other investor) is that we can close fast and we pay all cash. So, if you need to sell now and sell the property in an “as is” condition, we can help you. What is the least amount you can take for your house if we can close by Friday?________. In order to pay cash and close in about a week, we need to be able to buy a house around 60% to 65% of the market value. This is because when we buy a house, we have to pay the taxes, insurance, upkeep, rehab costs, interest, etc., and we have to advertise it, show it, and it usually takes 6 to 9 months to sell. We are looking for the buyer that you are looking for, only we are willing to wait 6 to 9 months. Based on what you told me about your house, we would probably need to be around______________________.

Is that something that you think you could work with? It will always be no. How close could you come?

Realtor Script for Calling on a Listing

Hi, my name is ______________ and I was calling about the property at ___________ address. Could you tell me who the listing agent is? __________________ Great! May I speak with him/her? ________________________ (Not here) May I get their cell phone number? _________________________

(Listing agent on phone now)
Hi, my name is ________________ and I am an investor. I saw your listing at ________________________ address. Could you tell me a little about it?

(Ask the following questions in a conversational manner)

#BR _______ #BA _______ Sq. Ft. _______ Age _________ Is it vacant? __________ Is it bank owned? ________ How much work does it need? ________________________________________________________ Dollar amount of work? (just a ballpark) ____________

How much would it rent for? (just a ballpark) ____________ How’s the market there? ____________ Would this be a good rental or is it better suited as retail property?

___________ What would it appraise for after repairs? (just a ballpark) ____________ Could you sell it for that once I fix it up? ____________ How long do you think it would it be on the market? ____________ Have you had any offers on this house? ____________ How long has it been on the market? __________ I know you work for the seller, but I also know that you want to get this house sold. What do you think it would take to buy this house with an all cash offer? _________ Do you work with many investors? As I mentioned, I’m an investor, and we buy about ____________ houses a month and can pay cash and close fast. (If property is bank owned, have the realtor ask the bank asset manager if the bank owns any more properties in the area and mention that you may be interested in buying more than one for a discount.) Based on what you have told me, it looks like I need to be around _______________ . Do you think we should make an offer on this house?______________ (You have been running your numbers while on the phone using the property analyzer and know what you can pay. Make an offer a little less than your max you can pay. If they say yes:) Let’s make an offer on this house. Let’s make an all cash offer of $ _____________. Make it subject to an inspection with a 15-day extension. Do you need to submit the offer in writing or do you want to just talk to the seller first? (If in writing:) The buyer is going to be __________ and/or assigns. (If they complain about the and/or assigns, tell them we never know what name we are going to title the property in until closing. You can also try to have them make the offer in the name of _____________ and/or financial partner) How much deposit do you need? _____________ Just fax me the contract, and I will sign it and send you a check. Do you have anything else I need to be looking at? _____________ Give them your contact information and always write your phone number and name in the corner of the offer. By the way, do you mind if I get your e-mail address so that we can stay in touch and I can buy some more property from you? _______________________________________

(They will always give it to you) Thanks a lot and I look forward to working with you. Have a great day.
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